How to Maintain. ner’s Attitude
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1. Set HIGH GOALS fi rself. Don’t settle for second
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ﬁ ke action EVERY DAY to achieve those goals.

OCcuUS on what you CANIdo, instead of what is beyond
your control.

[ customers and prospects WANT to

Beeksiernewways tosucceed. DO SOMETHING
PIFEERENIFevern/week to improve your selling skills.

JS OMER’S AGENDA:/instead of your
0 to help your customers improve

DEVEIO rrea'r' ry to '\S;{ GRE AT QUESTIONS.
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’}%E =USE'TO GIVE UP. Rememb
Al WIRRErS mever quit. J

guitters never win

_)AJH\/’ that YOU WILL SUCCEE d Iqok for new
ays to succeed. —— ...
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JOFPULIeINT009% EVERYDAY regardless of how you feel.
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